
Donnie Brown considers his experience a lesson 
learned. Brown, who heads Donnie Brown Wed-
dings & Events in Dallas, was hired to handle floral 
and décor for an event when he heard the client re-
assure all vendors involved that, although she didn’t 
have the money yet, everyone would get paid.

Day of the event, Brown set up but the client 
never showed up with a check. Brown did get paid, 
but by the venue owner. The following week he 
learned that the woman had indeed paid her vendors 
— with checks written on a closed account. “Every 
single vendor got checks on that account, to the tune 
of $32,000,” says Brown. The client was arrested 
for fraud and eventually paid up. “I learned,” says 
Brown, “that clients pay you in advance or you don’t 
show up. I tell clients, it doesn’t have anything to do 
with you, but people before you created this environ-
ment.” For obvious reasons, he takes final payment 
30 days out, so checks have time to clear — a good 
policy for any planner to follow.


